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Foreword

“‘Know thyself!” The advice of the ancient Greek thinkers still echoes down to us through the centuries.
And surely, it's important for all of us to know ourselves. It's the foundation for finding our proper path and
making our distinctive mark in the world. And of course, it's also crucial in life to understand the other people
around us. And we usually can’t do that well without first having a good handle on our own behavior. So it's no
surprise that psychology sells. Therapists and their books typically promise that elusive bit of self-understanding
or that fundamental grasp of other people’s behavior that just might make all the difference for us, to change our
lives for the better, or at least to help us get along more productively with our neighbors. But how often do they

actually deliver what they promise?

Pop psychology has sat atop the nation’s bestseller lists since the early days of the old Phil Donahue
television show, and possibly even before pop got a microphone. And therapy has long been a part of our
culture — at least, in its more urbane and sophisticated circles. When | first arrived at Yale for graduate school in
1974, | noticed right away that nearly all the other students peppered their remarks in lunchtime conversations
with phrases like, “My therapist says,” or “My therapist is a Jungian and he says” — and then the reply from a
fellow student would usually start off featuring a comment like, “Well, my analyst is a Freudian,” and then the
sentence could almost always have been finished with the confession, “and I'm just as messed up as you are,”

but it never was — or at least, not so explicitly.
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